
Color a�ects us psychologically and physiologically, and homes that are warm and 
welcoming illicit postive moods, feelings,and responses from buyers.

Rooms painted white or "realtor beige" have an invisible e�ect, and fail to define 
the living space.

Warm colors, such as reds, oranges, yellows, increase the heart rate and appetite, 
and create energy and excitement.  Have you ever noticed that many restaurants 
have warm color schemes?

Cool colors, such as greens and blues, lower the heart rate and have a calming 
e�ect.

You may wish to paint north facing rooms, which tend to be cooler, in warm 
colors;  conversely, paint south facing rooms in cooler colors.

COLOR BY ROOM:

Living rooms and family rooms:  use the orange family of colors to promote 
comfort, cheerfulness and warmth.

Kitchens and dining areas:  use the red family of colors to stimulate the appetite, 
and to increase energy and excitement.

Living rooms, dark hallways and stairwells:  use the yellow family of colors to 
brighten dark areas of the home, add joy and increase positive thinking.

Bedrooms and libraries:  use greens (the most restful color) and blues to create a 
mood of serenity, tranquility, and calmness.  These colors lower blood pressure, 
anxiety, and heart rate, and suppress the appetite. Green also brings nature 
indoors.

Children's play areas and bedrooms:  use the purple family to increase creativity, 
boost imagination, and for meditation.  Lighter shades of purple are thought of as 
more youthful.

Color can harmonize your home visually, creating good flow, if one color of 
varying shades is used throughout.  This is especially beneficial in smaller homes 
to make them appear larger.

Use of color is a personal decision, and when used subtly and judiciously, can 
create warm and welcoming feelings that postively impact buyers' decisions to 
purchase your home.

(from REALTOR magazine, February 2009)

USE OF COLOR TO MAXIMIZE
SELLING YOUR HOME


